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THE AUSPEX TEAM CLOSES 13 TRANSACTIONS FOR CLIENTS IN
THE MIDST OF COVID-19
Helping our clients successfully navigate the challenges of 2020 has been gratifying. So far
.this year, we’ve closed 13 transactions for our clients, and we have nine pending deals set
to close in the 4th quarter.
Whether you’re buying or selling restaurants, reﬁnancing your business or developing
new restaurants, we can help you navigate toward what’s next for your restaurant
business. Contact our team today to discuss opportunities for your business.
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SPECIAL ISSUE: GETTING DEALS CLOSED IN THE TIME OF COVID-19
The COVID-19 pandemic forced restaurant operators to adapt in every facet of their businesses - operationally and
strategically. Now, all eyes are on what’s next. The mergers and acquisitions (M&A) market experienced signiﬁcant
disruption in the early days of the pandemic, but since then the market has bounced back. Credit markets and the current
lending environment have created some unique conditions for franchisees seeking capital. The bottom line is that there
are deals and access to capital out there - but working with the right ﬁnancial advisor is more essential than ever. In this
issue, the dealmakers at Auspex Capital share their insights for successfully closing transactions in this environment.

Access to Capital & the Lending Environment
“Although the QSR sector of the restaurant industry has emerged from the COVID-19 crisis
relatively unscathed, the franchise lenders remain jittery. Franchisee restaurant companies hoping
to access the traditional bank lending market over the next 12-18 months need to plan for a
vigorous underwriting process in which management fully addresses the potential for cash ﬂow
volatility caused by the lingering eﬀects of the pandemic and its economic aftershocks.
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data needed by lenders. In addition, as bank appetites and deal structures are always changing, the
best deal out there may not be with your existing lending partners. Having access to eﬃcient capital
requires keeping a constant pulse on the debt markets. To get the best possible execution, you
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need to ensure you’re presenting the right structure, at the right time, to the right lender.
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